
Someone's sitting in the shade today because someone planted a 

tree a long time ago.

Warren Buffett
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Let’s start 
planting that tree.

Defining our value.



Numbers and value.

We started as do-it-yourself investors, so we understand the hesitancy when it comes to paying for

financial advice. However, as business owners, we’ve come to live by the maxim of “do what you

love and outsource the rest.” From a numerical perspective, working with a comprehensive financial

advisor (not just someone who invests your money) can add the equivalent of 3% additional return

per year¹ and help investors achieve a 22.6% higher level of spending in retirement.²

Sources:

1.  Vanguard, “Putting a value on your value: Quantifying Vanguard Advisor’s Alpha,” 2016

2.  Morningstar, “Alpha, Beta, and Now… Gamma,” 2013
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Bringing the 
team together.
You. Us. We.
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Our client 
process.

Building the relationship

The first meeting.

Pencil to paper

Data gathering and plan building.



6

Our client 
process, 
continued.

Simplify and manage

Asset consolidation and transfer.

Tailored to you

Portfolio construction and review.

First glimpse at financial certainty

Immediate corrections & short-term wins.
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Our client 
process, 
continued.

Responding to life

Proactive advice & ongoing guidance.

Keeping the train on the tracks

Plan updates & opportunities.
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Frequently 
asked 
questions.

Timeline

Clients

Accounts

Fees



Next steps.
Starting the journey toward peace of mind



Areas of Financial Planning

Cash Flow and 
Budget

Income 
Sources

Expenses and 
Budgeting

Debt Management

One-time and 
Planned Large 

Expenses

Emergency 
Funding

Lines of Credit

Risk Management 
and Insurance

Review of Existing 
Policies and 

Benefits

Life Insurance 
Needs Analysis

Long Term 
Care Insurance

Disability 
Insurance

Investment 
Planning

Portfolio 
Review

Asset
Allocation

Risk Assessment 
and Investment 

Horizon

Stock and Sector 
Concentration

Review of 
Outside 

Investments

Retirement 
Planning

Retirement Goal 
Development

Social Security 
and Medicare

Employer-
sponsored Plans

Self-employed 
Retirement Plans

IRA 
Contributions

RMDs and 
Withdrawal 
Strategies

Rental Property 
Income Planning

Income Tax 
Planning

Review of Cost 
Basis

Review of 
Realized and 

Unrealized Gains

Carry Forward 
Losses

Deductions and 
Credits

Potential Roth 
Conversions

Stock Option / 
Restricted Stock 
Unit Strategies

Estate Planning 
and Charitable 

Giving

Will

Power of 
Attorney

Living Will

Health Care 
Proxy

Trusts

Charitable 
Giving

Donor Advised 
Funds

Family Gifting and 
Assistance to 
Loved Ones

Gifting

Education 
Planning and 

Funding

Elder Care

Roth IRAs for 
Children

Business Owner-
specific

Business 
Planning

Cash Flow, 
Capital Allocation, 

& Financing

Succession and 
Transaction 

Planning

Retirement Plans 
for Businesses

What does financial planning cover?
A partial overview of the areas we address:



Live your life unburdened 
by financial uncertainty.



Investment advisory services are offered through Targeted Wealth Solutions, LLC, a registered investment adviser offering advisory 

services in the State of Colorado and other jurisdictions where registered or exempted. Registration as an investment adviser does not 

imply a certain level of skill or training.  Main office:  50 Jordan Ln, Erie, CO 80516

303-800-8179

Disclosures
Investing involves risk.  Please read these disclosures carefully.  

• The information presented within this document is not indicative of future results, which may vary.  Information contained within this document is not to be construed or interpreted as 

investment advice, tax advice, or legal advice.  Information is for illustrative and educational purposes only. 

• There is a risk of substantial loss associated with trading commodities, futures, options and other financial instruments. Before trading, investors should carefully consider their 

financial position and risk tolerance to determine if the proposed trading style is appropriate. Investors should realize that when trading futures, commodities and/or granting/writing 

options one could lose the full balance of their account. It is also possible to lose more than the initial deposit when trading futures  and/or granting/writing options. All funds 

committed to such a trading strategy should be purely risk capital.

• Indexes are unmanaged, do not reflect management or trading fees, and one cannot invest directly in an index.

• There is no guarantee, express or implied, that long-term return and/or volatility targets will be achieved. Realized returns and/or volatility may come in higher or lower than expected.

• Investments in this report are subject to market risk, including the possible loss of principal. It should be assumed that investments listed in this report are not FDIC insured. 

The value of the portfolio will fluctuate with the value of the underlying securities. Investors should consider an investment’s investment objective, risks, charges, and expenses 

carefully before investing. In the case of mutual funds and ETFs (Exchange Traded Funds) a prospectus is available which contains this and other important  information and should 

be read carefully before investing.

• Diversification does not ensure a profit and may not protect against loss in declining markets.

In addition to the normal risks associated with investing, investments in smaller companies typically exhibit higher volatility as do investments that do not have significant volume.

• International investments may involve risk of capital loss from unfavorable fluctuation in currency values, from differences in generally accepted accounting principles or from 

economic or political instability in other nations; emerging markets involve heightened risks related to the same factors, as well as increased volatility and lower trading volume; 

bonds and bond funds will decrease in value as interest rates rise and are subject to credit risk, which refers to the possibility that the debt issuers may not be able to make principal 

and interest payments or may have their debt downgraded by ratings agencies.

• Alternative securities (e.g. partnerships, limited liability companies, real estate investment trusts, hedge funds, and managed futures which are not listed on national exchanges) are 

generally illiquid; no formal trading market exists for these securities, and their values will be different than the purchase price or values that may be shown on this report. Therefore, 

the estimated values that may be shown herein may not necessarily be realized upon sale of the securities. Prices, if shown, should only be used as a general guide to portfolio 

value.

• An investment in “money market” is not insured or guaranteed by the Federal Deposit Insurance Corporation or any other government agency. “Money market” funds 

seek to preserve the value of your investment at $1.00 per share, but, it is possible to lose money by investing in “money market."


